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ABOUT THE COMPANY: Incorporated in August 2005, ESDS Software Solution Limited is an Al-enabled provider of cloud, man-
aged services, Data Centre infrastructure and software solutions in India. The Company offers an end-to-end portfolio compris-
ing Infrastructure-as-a-Service (laaS), managed services and Software-as-a-Service (SaaS), serving customers across BFSI, Gov-
ernment and enterprise segments. In Fiscal 2026, the Company served 2,501 customers and reported revenue from operations
of %4,72.21 crores.

KEY BUSINESS INSIGHTS: Many people get confused and think the company

just rents out data center storage. The management explained they actually give com-
plete solutions. They provide the server infrastructure, manage it (like cybersecurity
and databases), and also sell their own software. They run all this on their own patent-
ed cloud system called "Swaraj". The company has a massive new contract with an
Australian partner called Sharon Al to get 8,200 GPUs for Al work. They are paying

$1.25 billion over 5 years for this, but they already have a customer who signed a big- ISSUE DETAILS

ger contract with them, so they will make a solid profit. This big project will start show- |price Band (in X per share) 408-429
ing in their financial numbers from Q3 of this year. For most of their big projects, they ||ssye size (in % Crore) 720.00
don't want to buy expensive machines and put a lot of debt on their balance sheet. |gresh Issue (in % Crore) 720.00
Instead, partners buy thc.e equipmgnt, ESDS leases it- and loads t.he.ir "Swaraj" clou.d ON | Offer for Sale (in X Crore) 0.00
top, and then subleases it to the final customer. This keeps their risk low and their re- || Open Date 28-08-2026
turn on capital very high. Even without the massive new GPU project, their standard
business in India is growing fast, about 40% to 50% year-on-year. Their operating profit Issue Close Date 01-09-2026
margins are very high, around 45% to 50%, because their costs are not rising as fast as | 1entative Date of Allotment 02-09-2026
their revenue. They are raising X720 crores through this IPO. They plan to use X576  Tentative Date of Listing 04-09-2026
crores of this to buy their own servers, storage, and network devices to expand their |Total Number of Shares (in lakhs) 167.83
data centers in Bangalore, Mumbai, and Nashik. Face Value (in X) 1.00
Exchanges to be Listed on BSE & NSE

OUR VIEW: The company has their own patented cloud software called Swaraj

which helps them stand out because it scales automatically to save costs for their cli- atiisatiilul M=l SHARES | AMOUNT ()

ents. They do not just rent server space; they provide the whole package including | Retail (Min) 1 34 14,586

cloud services, managed services, and software. Because they solve the entire business | Retail (Max) 13 442 %1,89,618
problem, their customers are super loyal and stay with them for many years. The com- | s-HNI (Min) 14 476 %2,04,204
pany has a very smart “Asset-Light” business model. Their partners buy super expen- | s _ynji (Max) 68 2,312 %9,91,848
sive hardware and then ESDS leases the hardware, puts their Swaraj software on top, B-HNI (Min) 69 2,346 %10,06,434

and leases it to the final customer. They secured a huge international contract with an BRLMs: DAM Capital Advisors Limited, Systematix Cor-
Australian partner to get a lot of GPUs for Al workloads. Before signing with the suppli-
er, they already locked in customers who will pay them a higher rate, guaranteeing a
solid profit margin. Their regular business in India is growing fast, and they have suc-
cessfully cleared almost all of their debt over the past few years. Their profits are also
very high because their revenues are growing much faster than their costs. All these
reasons above warrant a “Subscribe” rating. Hence, we recommend investors to ap- TRUST
ply in this IPO for the long term.

BRIEF FINANCIALS

PARTICULARS (Rs. Cr)* FY26 FY25 FY24

porate Services Limited

PROMOTERS: PIYUSH PRAKASHCHANDRA SOMANI,
KOMAL PIYUSH SOMANI AND P.O. SOMANI FAMILY

Share Capital 10.04 10.04 9.29
Net Worth 528.81 405.55 206.36
Revenue from Operations 472.21 361.34 286.52
EBITDA 234.23 154.89 101.88
EBITDA Margin (%) 49.60 42.86 35.56
Profit/(Loss) After Tax 120.82 55.61 13.61
EPS (in Rs.) 12.03 5.83 1.35
Net Asset Value (in Rs.) 52.66 40.38 22.21
Total borrowings 42.92 62.71 149.04
P/E* 35.66 NA NA
p/B* 8.15 NA NA

* Restated consolidated financials; #Calculated at upper price band.

Source: RHP
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FINANCIAL STATEMENTS
Partculars HaM P05 F2% M Particulars FY2024 FY2025 FY2026
|.Income ' ASSETS
Revenue from Operations 286.5 3134 4.1 1. Noi-Cilrrarit Asiets
Other income 562 15,31 8.4
— mu s e |Proeerty, Plantand Equipment 218.05 285 31641
Right-of-use assets 995 6624 58.44
Il Expenses Capital Work in progress 0 0 3.9
Employee benefits expense 8.07 813 1044 (Otherintangible assets 4,78 127 13.04
Employee Benefit Expenses as a % Revenue B 260% LI [|vestments 0 478 4,54
Lt 5N B WE - onher Financial Assets 1437] 183 186
Other Expenses as a % Revenue WT5%  3.0%%  28.28%
—v— B E B Deferred Tax Assets (Net) 0 2.36 2.36
Other Non-Current Assets 248 1.76 6.33
EBITDA 108 15489 43 |Total Non-Current Assets 339.18) 385.21| 423.76
EBITDA Margins 35.6% D% 196%| |2.Current Assets
Less Trade Receivables(Billed) 69|  99.76| 102.13
Depreciation and amortisation expense 5255 62,21 53.46 Trade receivables (Unbilled) 5157 15373 63.39
o BT Cash and cash equivalents 225  60.68] 1253.38
EBI Marghs ™ ™ x| |Other Financial Assets 53.52|  36.68] 45.63
Current Tax Assets(Net) 14.24 0 0
Loss Other current assets 18 29.9] 49.61
Finance cost 7 85 UH |Total Current Assets 208.53| 270.75| 1514.14
TOTAL ASSETS 547.71) 655.96| 1937.9
Profit hefore share of profit of joint venture, exceptional item and income tax B3 8.4 16142
Exceptional Item (Impact of Labour Codes) 107 0.14 0.00
Shere of profit/{loss) of joint venture, net of tax 0.00 0.00 0.00 II. EQUITY AND LIABILITIES
IIl Profit from continuing operations before tax(PBT) 230 ne 14 [AEquity
Equity Share capital 9.29) 10.04 10.04
IV.Tax Expense Other Equity 216.62| 407.54] 533.62
GG Wl 2% 8D INop-controllinginterest 0.6 0 054
Current tax relating to prior years 0.4 -1.39 3.64 Total Equity %651 417.58 1.2
Deferrad tax 135 982 .30
Total tax expenses 870 2699 46.61 B.LIABILITIES
1.Non-current Liabilities
V. Profit for the year / Profit After Tax (PAT) 1360 5561 1081 [Non-current borrowings 84.77 40.6 28.42
PAT Margins % 15% BH |Lease liabilities 93.31| 49.99] 37.58
W‘FPS Employee benefit obligations 7.68 9.31 9.69
z?lsu';e d ﬁgi :3? ij: Deferred tax liability (net) 565 1165  14.29
Total Non-Current Liabilities 19141 11155 89.98
Cash generated from operating aciities 54 16678 29LM E” ic "lt Bb"lrmw'”gs S:i; ii;ﬁ 1;49'2
. ease liabilities . : !
Income tax paid (net of refunds| 190 41 B9 Trade Payables (VSVE] T T
Net cash generated from operating activites 05 1626 BELTY |Trade Payables (Other than MSME) »n7l 2638 37.08
Net cash used i investing activities 145 1093 13117 |Other Financial Liabilities 10.12| 3951 1266
Netcash used in) | generated from fnandng activites 41 745 47| |Employee benefit obligations 481 518 301
Netincrease / decrease) in cash and cash equivalents 181 6073 119188 Eticr Bl rft L"a,b.'“t'es 1055, 45 ADNY
— Current tax Liabilities (net) 0 25| 2297
Blace 35t begiing b8 18 O Fotal current Lisbilities 12979 12683 1303.73
Cash and cash equivalent os ot year end 25| G068 125338 |TOTALEQUITY AND LIABILITIES 547.71) 655.96] 1937.91
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STORY IN CHARTS
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OBIJECTS OF THE OFFER

ESDS Software Solution Ltd A
canm@ney.in

The Company proposes to utilise the Net Proceeds from the Issue towards the following objects:
° Purchase and installation of cloud computing and other equipment and infrastructure for Data Centres - Rs.576.00Cr.

o General Corporate Purposes

INDUSTRY OVERVIEW

Industry Size & Market Share

o Total Size: The Data Centre market in India is valued at INR 114 billion for FY 2026 and has grown at a CAGR of
20.39% from FY 2020 to FY 2025. The market in the future is expected to grow at a CAGR of 20.70% from INR
114 billion in FY 2026 to INR 242 billion in FY 2030. As of 31st March 2026, the total data centre installed capac-
ity in India is 1,545 MW.

o Global cloud services market reached at INR 96,276 billion in FY 2026 wherein Indian cloud services market has
grown at a CAGR of 22.25% during FY 2020 to FY 2025 and is expected to grow at a CAGR of 23.56% from INR
651 billion in FY 2025 to INR 1,876 billion in FY 2030.

. Market Share: India managed services market is experiencing higher growth, with enterprises increasingly turn-
ing towards specialized service providers to optimize their IT infrastructure, enhance security, and improve
overall operational efficiency. The market is primarily driven by managed security services.

Scope & Tailwinds (Growth Drivers)

. Natural Language Processing (NLP): NLP helps enhance operational efficiency, improve data management prac-
tices, strengthen security measures, and simplify advanced analysis.

. As businesses increasingly depend on fast and efficient data processing, integrating edge computing into their
strategies will be essential for maintaining a competitive advantage.

Headwinds (Challenges)
Cloud Sector Challenges

. Rising Cloud Costs- It has been observed that nearly 60% of businesses in India have seen increased cloud
spending, with nearly 40% reporting cost increases of more than 25%. This trend is largely attributed to infla-
tion and rising energy costs affecting cloud service prices.

Global competition

. This always remains a threat to India’s IT sector as other countries such as Philippines and Vietnam are emerg-
ing as attractive alternatives for outsourcing due to their competitive labour costs and improving infrastructure.

Operational Challenges

. Scalability: This remains a major challenge for data centres as the demand for data storage and processing con-
tinues to increase. To accommodate this growth, data centres have to adopt modular and scalable designs. The
use of prefabricated modules enables rapid deployment and expansion, reducing the time and cost associated
with infrastructure upgrades. Power Downtime has been steadily declining, but the costs of just one outage are
very high.

Competitive Placement

. The company face competition from varied players across our different product and service offerings. Such
companies principally include companies of Indian origin, such as CtrlS Datacenters Limited, Nxtra By Airtel,
Yotta Data Services Private Limited, WebWerks India Private Limited, Cyfuture India Private Limited, E2E Net-
works Limited and Sify Infinit Spaces Limited. They also face competition from cloud service providers with de-
centralized and open-source offerings. These new entrants focus on blockchain-based, peer-to-peer, and open-
source models that challenge the conventional, centralized cloud models offered by established players.

Source: RHP
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COMPETITIVE STRENGTHS OF THE COMPANY
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They are a leading player offering end-to-end cloud, managed services, Data Centre infrastructure and software
solutions in India

. BFSI: Empowering 115 banks and financial institutions with secure, scalable cloud services as at June 30,2026;

. Government and PSU Customers: Supporting digital transformation initiatives, including Smart Meters, Public
Distribution System, Pradhan Mantri Swanidhi, National Register of Citizens, Pradhan Mantri Kisan, Gruh Jyothi
and Mudra Yojana; and;

. Enterprise: Specialised SAP HANA community cloud solutions catering to 113 Enterprise customers as at June
30, 2026.

Their comprehensive Security-as-a-Service (SECaaS) framework enables businesses to proactively manage
threats and achieve robust security and compliance objectives

. As a cybersecurity partner, they deliver Security as a Service (“SECaaS”) solutions to enterprises, BFSI institu-
tions, and government organisations. The Company’s Security Operations Centre (SOC) actively monitors and
mitigates cyber threats, ensuring operational resilience and regulatory compliance. The SIEM team investigated
more than 0.63 million alerts, raising 360 critical security advisories, preventing potential security breaches,
and ensuring proactive threat management in the period from January 1, 2026 to June 30, 2026.

The Company have long-term relationships with well-established banks and other businesses

. As a result of their diversified product offering and clientele, they are able to cater to a wide range of indus-
tries. They have long-standing relationships with over 100 banks and well-established businesses, including
STPI. They have been able to steadily increase the ageing of their customer relationships, with customers hav-
ing a relationship of more than three years rising from 49.28% to 65.60%, and those with a relationship of more
than five years increasing from 23.25% to 47.75% from Fiscal 2024 to Fiscal 2026.

Strong Government Partnerships and Policy Advocacy

. STPI Collaboration: STPI was set up to boost software exports and services from the country by promoting the
IT/ITeS industry. STPI has supported exports by increasing STPI-registered units from X520 million in Fiscal 1993
to 8,500 billion in Fiscal 2023.

. Ministry of Electronics and Information Technology (“MeitY”) STQC Empanelment: The Standardisation Testing
and Quality Certification (“STQC”) Directorate is an attached office of the MeitY, that provides quality assurance
services in the area of electronics and IT through countrywide network of laboratories and centres.

Al-driven innovations and patented technology

. They hold commercial patents for their SWARAJ software, which intelligently identifies customer requirements
and applies vertical and diagonal scaling technologies, which enable dynamic resource allocation for cost-
effective and efficient cloud performance. They are engaged in the development and commercialisation of Al
and ML driven systems for cloud environments. In November 2025, they launched a fully managed GPUaas,
allowing their customers across industries to create customised, high-performance Al environments, on a large
scale, at global standards.

Transparent and flexible customised billing system

. The Company’s billing system offers their customers customisation and flexibility to optimise cost and perfor-
mance. Their customers can choose to pay based on: Transactions; Branches; Users; 249 Custom consumption
metrics; and Business KPIs. They believe that this model democratises digital transformation, enabling organi-
sations of all sizes to access advanced cloud services without heavy upfront investments.

Source: RHP
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RISK FACTORS

Depend too much on few customers and services

. Too much government work: The company gets a lot of its business from government departments and pro-
jects. If the government changes its mind, changes its rules, or cuts its budget, it will hurt their sales very badly.

. Only a few big clients: A huge part of the company's money comes from only a few top clients. If these clients
decide to leave them or give them less work, the company will lose a lot of income. For example, one big inter-
national bank client stopped working with them almost completely because of sanctions on their country.

. Mainly relying on one service (laaS): Most of the company's revenue comes from just hosting and cloud infra-
structure services. If customers stop wanting this service or go to competitors, their business will suffer a lot.

Hard to manage money and loans

. Buildings and assets given to banks: ESDS took many bank loans to buy equipment. To get these loans, they had
to give almost all of their properties and machines as a guarantee to the banks. If they fail to follow the bank's
strict rules or miss payments, the banks can take away their data centers and machines.

. Customers pay very slowly: Running data centers costs a lot of daily cash, but the company's customers take a
very long time to pay their bills. This makes it really hard for them to manage their daily expenses and working
capital.

. Their credit score dropped: The company's credit rating got downgraded by rating agencies in the past. Be-

cause of this, it will be harder for them to get new loans, or banks will make them pay much higher interest.
Too much dependency on electricity, leased places, and public protests

. Need electricity and water non-stop: The data centers must run all day and night. They need a massive amount
of power and water to keep the servers cool. If there is a power cut or system failure, their servers will shut
down, and they might have to pay penalties to angry customers.

o They do not own their buildings: AlImost all the data centers are on rented land or run under agreements with
STPI. If these landlords cancel the contracts or ESDS cannot renew them, they will have to move everything,
which is super expensive and will stop their services.

. Local people are protesting: In some places, local residents and activists are protesting against new data cen-
ters because they use too much water and strain the local electricity grid. This can delay or stop them from
building new centers.

Legal cases, late taxes, and staff leaving

. Lawsuit by ex-employee: The company has some pending court cases. The biggest one is from a former em-
ployee who says they promised him a share of the company and is demanding a lot of money.

. Delay in tax payments: In the past, they were late in paying taxes like TDS and GST. If they are late again, the
tax department can punish them with big fines or take legal action.

. IT staff leaving too fast: It is very hard for them to find and keep smart computer engineers and IT experts. A lot
of their employees leave the company every year, which makes their work slow and forces them to spend too
much money training new staff. They have earned revenue from government and quasi-government clients and
private sector clients that assist in the execution of government IT projects. Therefore, any changes in relevant
government policies or budgetary allocations, could adversely affect their ability to retain business from gov-
ernment and quasi-government entities, or from third parties who work with government entities.

Source: RHP
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PEER COMPARISON

Revenue from Face Value
. . NAV (Per
Name of the company Operations(in (Rs per RoE (%) P/E* P/B*
share Rs)
cr) share)
8.15

ESDS Software Solution

. 472.21 1 12.03 52.66 22.85 35.66
Limited

E2E Networks Limited 245.58 1 -0.78 81.97 -0.92 NA 7.28

*P/E & P/B ratio based on closing market price as of August 25th 2026,at the upper price band of IPO, financial details consoli-
dated audited results as of FY26.
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Analyst Certification

We/I, Sankita V, MBA, Mcom, Research Analysts, authors and the names subscribed to this report, hereby certify that all of the views expressed in this re-
search report accurately reflect our views about the subject issuer (s) or securities. We also certify that no part of our compensation was, is, or will be directly
or indirectly related to the specific recommendation (s) or view (s) in this report. It is also confirmed that above mentioned Analysts of this report have not
received any compensation from the companies mentioned in the report in the preceding twelve months and do not serve as an officer, director or employee
of the companies mentioned in the report.

Disclosures and Disclaimers

CANARA BANK SECURITIES LTD (CBSL), a wholly owned subsidiary of CANARA BANK, is a SEBI registered intermediary offering broking services to its institu-
tional and retail clients; we also run a proprietary trading desk. CBSL is member of BSE & NSE. We are registered as RESEARCH ANALYST under SEBI
(INH000001253). CBSL or its associates do not have an investment banking business. Hence, they do not manage or co mange any public issue. Neither CBSL
nor its associates, neither the research analysts nor their associates nor his/her relatives (i) have any financial interest in the company which is the subject
matter of this research report (ii) holds ownership of one percent or more in the securities of subject company (iii) have any material conflict of interest at the
end of the month immediately preceding the date of publication of the research report OR date of the public appearance (iv) have received any compensation
from the subject company in the past twelve months (v) have received any compensation for investment banking merchant banking or brokerage services
from the subject company in the past twelve months (vi) have received any compensation for any other product or services from the subject company in the
past twelve months (vii) have received any compensation or other benefits from the subject company or third party in connection with the research report.
(viii) Research Analyst involved in the preparation of Research report discloses that he /she has not served as an officer, director, or employee of subject com-
pany (ix) is involved in market making activity of the company.

We shall adhere to SEBI guidelines from time to time.

We may have earlier issued or may issue in future reports on the companies covered herein with recommendations/ information inconsistent or different
those made in this report. We may rely on information barriers, such as "Chinese Walls" to control the flow of information contained in one or more areas
within us, or other areas, units, groups or affiliates of CBSL. The Research Desk does not solicit any action based on the material contained herein. It is for the
general information of the clients / prospective clients of CBSL. CBSL will not treat recipients as clients by virtue of their receiving the research report. It does
not constitute a personal recommendation or take into account the particular investment objectives, financial situations, or needs of clients / prospective
clients. Similarly, the Research Desk does not have regard to the specific investment objectives, financial situation/circumstances and the particular needs of
any specific person who may receive it. The securities discussed in the report may not be suitable for all investors. The appropriateness of a particular invest-
ment or strategy will depend on an investor's individual circumstances and objectives. Persons who may receive the research report should consider and inde-
pendently evaluate whether it is suitable for his/ her/their particular circumstances and, if necessary, seek professional/financial advice. And such person
shall be responsible for conducting his/her/their own investigation and analysis of the information contained or referred to in the research report and of eval-
uating the merits and risks involved in the securities forming the subject matter of the reports. All projections and forecasts in research reports have been
prepared by our research team.

The client should not regard the inclusion of the projections and forecasts described herein as a representation or warranty by CBSL For these reasons; The
client should only consider the projections and forecasts described in the research reports after carefully evaluating all of the information in the report, includ-
ing the assumptions underlying such projections and forecasts. Past performance is not a guide for future performance. Future returns are not guaranteed and
a loss of original capital may occur. Actual results may differ materially from those set forth in projections. Forward-looking statements are not predictions
and may be subject to change without notice. We do not provide tax advice to our clients, and all investors are strongly advised to consult regarding any po-
tential investment. CBSL or its research team involved in the preparation of the research reports, accept no liabilities for any loss or damage of any kind aris-
ing out of the use of these reports. The technical levels and trend etc mentioned in our reports are purely based on some technical charts/levels plotted by
software used by us and these charts/levels are believed to be reliable. No representation or warranty, express or implied is made that it is accurate or com-
plete. The recommendation expressed in the reports may be subject to change. The recommendations or information contained herein do/does not consti-
tute or purport to constitute investment advice in publicly accessible media and should not be reproduced, transmitted or published by the recipient. This
research reports are for the use and consumption of the recipient only. This publication may not be distributed to the public used by the public media without
the express written consent of CBSL. The Research reports or any portion hereof may not be printed, sold or distributed without the written consent of CBSL.
The research report is strictly confidential and is being furnished to client solely for client’s information, may not be distributed to the press or other media
and may not be reproduced or redistributed to any other person. The opinions and projections expressed herein are entirely based on certain assumptions &
calculations and are given as part of the normal research activity of CBSL and are given as of this date and may be subject to change. Any opinion estimate or
projection herein constitutes a view as of the date of this report and there can be no assurance that future results or events will be consistent with any such
opinions, estimate or projection. The report has not been prepared by or in conjunction with or on behalf of or at the instigation of, or by arrangement with
the company or any of its directors or any other person. Any opinions and projections contained herein are entirely based on certain assumptions and calcula-
tions. None of the directors of the company or any other persons in the research team accepts any liability whatsoever for any loss arising from any use of the
research report or its contents or otherwise arising in connection therewith. The information contained herein is not intended for publication or distribution
or circulation in any manner whatsoever and any unauthorized reading, dissemination, distribution or copying of this communication is prohibited unless
otherwise expressly authorized. Please ensure that the client has read “Risk Disclosure Document for Capital Market and Derivatives Segments” as prescribed
by Securities and Exchange Board of India (SEBI) before investing in Securities Market. Please remember that investment in stock market is subject to market
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