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BRIEF FINANCIALS  
PARTICULARS (Rs. Cr)* FY26  FY25 FY24 

Share Capital 10.04 10.04 9.29 

Net Worth 528.81 405.55 206.36 

Revenue from Operations  472.21 361.34 286.52 

EBITDA  234.23 154.89 101.88 

EBITDA Margin (%) 49.60 42.86 35.56 

Profit/(Loss) After Tax 120.82 55.61 13.61 

EPS (in Rs.) 12.03 5.83 1.35 

Net Asset Value (in Rs.) 52.66 40.38 22.21 

Total borrowings 42.92 62.71 149.04 

P/E#
 35.66 NA NA 

P/B#
 8.15 NA NA 

* Restated consolidated financials; #Calculated at upper price band. 

KEY BUSINESS INSIGHTS: Many people get confused and think the company 
just rents out data center storage. The management explained they actually give com-
plete solutions. They provide the server infrastructure, manage it (like cybersecurity 
and databases), and also sell their own software. They run all this on their own patent-
ed cloud system called "Swaraj". The company has a massive new contract with an 
Australian partner called Sharon AI to get 8,200 GPUs for AI work. They are paying 
$1.25 billion over 5 years for this, but they already have a customer who signed a big-
ger contract with them, so they will make a solid profit. This big project will start show-
ing in their financial numbers from Q3 of this year. For most of their big projects, they 
don't want to buy expensive machines and put a lot of debt on their balance sheet. 
Instead, partners buy the equipment, ESDS leases it and loads their "Swaraj" cloud on 
top, and then subleases it to the final customer. This keeps their risk low and their re-
turn on capital very high. Even without the massive new GPU project, their standard 
business in India is growing fast, about 40% to 50% year-on-year. Their operating profit 
margins are very high, around 45% to 50%, because their costs are not rising as fast as 
their revenue. They are raising ₹720 crores through this IPO. They plan to use ₹576 
crores of this to buy their own servers, storage, and network devices to expand their 
data centers in Bangalore, Mumbai, and Nashik.  

OUR VIEW: The company has their own patented cloud software called Swaraj 
which helps them stand out because it scales automatically to save costs for their cli-
ents. They do not just rent server space; they provide the whole package including 
cloud services, managed services, and software. Because they solve the entire business 
problem, their customers are super loyal and stay with them for many years. The com-
pany has a very smart “Asset-Light” business model. Their partners buy super expen-
sive hardware and then ESDS leases the hardware, puts their Swaraj software on top, 
and leases it to the final customer. They secured a huge international contract with an 
Australian partner to get a lot of GPUs for AI workloads. Before signing with the suppli-
er, they already locked in customers who will pay them a higher rate, guaranteeing a 
solid profit margin. Their regular business in India is growing fast, and they have suc-
cessfully cleared almost all of their debt over the past few years. Their profits are also 
very high because their revenues are growing much faster than their costs. All these 
reasons above warrant a “Subscribe” rating. Hence, we  recommend  investors to ap-
ply in this IPO for the long term. 

ISSUE DETAILS 

Price Band (in ₹ per share) 408-429 

Issue size (in ₹ Crore) 720.00 

Fresh Issue (in ₹ Crore) 720.00 

Offer for Sale (in ₹ Crore) 0.00  
Issue Open Date 28-08-2026 

Issue Close Date 01-09-2026 

Tentative Date of Allotment 02-09-2026 

Tentative Date of Listing 04-09-2026 

Total Number of Shares (in lakhs) 167.83 

Face Value (in ₹) 1.00 

Exchanges to be Listed on BSE & NSE 

APPLICATION SHARES LOTS AMOUNT (₹) 
Retail (Min) 34 1 ₹14,586 

Retail (Max) 442 13 ₹1,89,618 

S-HNI (Min) 476 14 ₹2,04,204 

S-HNI (Max) 2,312 68 ₹9,91,848 

B-HNI (Min) 2,346 69 ₹10,06,434 

BRLMs: DAM Capital Advisors Limited, Systematix Cor-
porate Services Limited  

PROMOTERS: PIYUSH PRAKASHCHANDRA SOMANI, 
KOMAL PIYUSH SOMANI AND P.O. SOMANI FAMILY 

TRUST 

 

SEBI Stock Broker Registration : INZ000279135                                  SEBI RA Registration:  INH000001253                            SEBI DP Registration : IN-DP-300-2016 

ABOUT THE COMPANY: Incorporated in August 2005, ESDS Software Solution Limited is an AI-enabled provider of cloud, man-
aged services, Data Centre infrastructure and software solutions in India. The Company offers an end-to-end portfolio compris-
ing Infrastructure-as-a-Service (IaaS), managed services and Software-as-a-Service (SaaS), serving customers across BFSI, Gov-
ernment and enterprise segments. In Fiscal 2026, the Company served 2,501 customers and reported revenue from operations 
of ₹4,72.21 crores. 
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INDUSTRY OVERVIEW 

Industry Size & Market Share 

• Total Size: The Data Centre market in India is valued at INR 114 billion for FY 2026 and has grown at a CAGR of 
20.39% from FY 2020 to FY 2025. The market in the future is expected to grow at a CAGR of 20.70% from INR 
114 billion in FY 2026 to INR 242 billion in FY 2030. As of 31st March 2026, the total data centre installed capac-
ity in India is 1,545 MW.  

• Global cloud services market reached at INR 96,276 billion in FY 2026 wherein Indian cloud services market has 
grown at a CAGR of 22.25% during FY 2020 to FY 2025 and is expected to grow at a CAGR of 23.56% from INR 
651 billion in FY 2025 to INR 1,876 billion in FY 2030.  

• Market Share: India managed services market is experiencing higher growth, with enterprises increasingly turn-
ing towards specialized service providers to optimize their IT infrastructure, enhance security, and improve 
overall operational efficiency. The market is primarily driven by managed security services. 

Scope & Tailwinds (Growth Drivers) 
• Natural Language Processing (NLP): NLP helps enhance operational efficiency, improve data management prac-

tices, strengthen security measures, and simplify advanced analysis.  

• As businesses increasingly depend on fast and efficient data processing, integrating edge computing into their 
strategies will be essential for maintaining a competitive advantage.  

Headwinds (Challenges) 
          Cloud Sector Challenges 

• Rising Cloud Costs- It has been observed that nearly 60% of businesses in India have seen increased cloud 
spending, with nearly 40% reporting cost increases of more than 25%. This trend is largely attributed to infla-
tion and rising energy costs affecting cloud service prices.  

          Global competition 

• This always remains a threat to India’s IT sector as other countries such as Philippines and Vietnam are emerg-
ing as attractive alternatives for outsourcing due to their competitive labour costs and improving infrastructure.  

          Operational Challenges 

• Scalability: This remains a major challenge for data centres as the demand for data storage and processing con-
tinues to increase. To accommodate this growth, data centres have to adopt modular and scalable designs. The 
use of prefabricated modules enables rapid deployment and expansion, reducing the time and cost associated 
with infrastructure upgrades. Power Downtime has been steadily declining, but the costs of just one outage are 
very high.  

Competitive Placement  
• The company face competition from varied players across our different product and service offerings. Such 

companies principally include companies of Indian origin, such as CtrlS Datacenters Limited, Nxtra By Airtel, 
Yotta Data Services Private Limited, WebWerks India Private Limited, Cyfuture India Private Limited, E2E Net-
works Limited and Sify Infinit Spaces Limited. They also face competition from cloud service providers with de-
centralized and open-source offerings. These new entrants focus on blockchain-based, peer-to-peer, and open-

source models that challenge the conventional, centralized cloud models offered by established players. 

OBJECTS OF THE OFFER 

The Company proposes to utilise the Net Proceeds from the Issue towards the following objects: 

• Purchase and installation of cloud computing and other equipment and infrastructure for Data Centres - Rs.576.00Cr. 

• General Corporate Purposes 
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COMPETITIVE STRENGTHS OF THE COMPANY 

  They are a leading player offering end-to-end cloud, managed services, Data Centre infrastructure and software 
solutions in India 

• BFSI: Empowering 115 banks and financial institutions with secure, scalable cloud services as at June 30,2026; 

• Government and PSU Customers: Supporting digital transformation initiatives, including Smart Meters, Public 
Distribution System, Pradhan Mantri Swanidhi, National Register of Citizens, Pradhan Mantri Kisan, Gruh Jyothi 
and Mudra Yojana; and; 

• Enterprise: Specialised SAP HANA community cloud solutions catering to 113 Enterprise customers as at June 
30, 2026.  

Their comprehensive Security-as-a-Service (SECaaS) framework enables businesses to proactively manage 
threats and achieve robust security and compliance objectives 

• As a cybersecurity partner, they deliver Security as a Service (“SECaaS”) solutions to enterprises, BFSI institu-
tions, and government organisations. The Company’s Security Operations Centre (SOC) actively monitors and 
mitigates cyber threats, ensuring operational resilience and regulatory compliance. The SIEM team investigated 
more than 0.63 million alerts, raising 360 critical security advisories, preventing potential security breaches, 
and ensuring proactive threat management in the period from January 1, 2026 to June 30, 2026. 

The Company have long-term relationships with well-established banks and other businesses 

• As a result of their diversified product offering and clientele, they are able to cater to a wide range of indus-
tries. They have long-standing relationships with over 100 banks and well-established businesses, including 
STPI. They have been able to steadily increase the ageing of their customer relationships, with customers hav-
ing a relationship of more than three years rising from 49.28% to 65.60%, and those with a relationship of more 
than five years increasing from 23.25% to 47.75% from Fiscal 2024 to Fiscal 2026.  

Strong Government Partnerships and Policy Advocacy 

• STPI Collaboration: STPI was set up to boost software exports and services from the country by promoting the 
IT/ITeS industry. STPI has supported exports by increasing STPI-registered units from ₹520 million in Fiscal 1993 
to ₹8,500 billion in Fiscal 2023. 

• Ministry of Electronics and Information Technology (“MeitY”) STQC Empanelment: The Standardisation Testing 
and Quality Certification (“STQC”) Directorate is an attached office of the MeitY, that provides quality assurance 
services in the area of electronics and IT through countrywide network of laboratories and centres. 

 

AI-driven innovations and patented technology 

• They hold commercial patents for their SWARAJ software, which intelligently identifies customer requirements 
and applies vertical and diagonal scaling technologies, which enable dynamic resource allocation for cost-

effective and efficient cloud performance. They are engaged in the development and commercialisation of AI 
and ML driven systems for cloud environments. In November 2025, they launched a fully managed GPUaaS, 
allowing their customers across industries to create customised, high-performance AI environments, on a large 
scale, at global standards. 

Transparent and flexible customised billing system 

• The Company’s billing system offers their customers customisation and flexibility to optimise cost and perfor-
mance. Their customers can choose to pay based on: Transactions; Branches; Users; 249 Custom consumption 
metrics; and Business KPIs. They believe that this model democratises digital transformation, enabling organi-
sations of all sizes to access advanced cloud services without heavy upfront investments. 
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RISK FACTORS 

Depend too much on few customers and services 

• Too much government work: The company gets a lot of its business from government departments and pro-
jects. If the government changes its mind, changes its rules, or cuts its budget, it will hurt their sales very badly. 

• Only a few big clients: A huge part of the company's money comes from only a few top clients. If these clients 
decide to leave them or give them less work, the company will lose a lot of income. For example, one big inter-
national bank client stopped working with them almost completely because of sanctions on their country. 

• Mainly relying on one service (IaaS): Most of the company's revenue comes from just hosting and cloud infra-
structure services. If customers stop wanting this service or go to competitors, their business will suffer a lot. 

Hard to manage money and loans 

• Buildings and assets given to banks: ESDS took many bank loans to buy equipment. To get these loans, they had 
to give almost all of their properties and machines as a guarantee to the banks. If they fail to follow the bank's 
strict rules or miss payments, the banks can take away their data centers and machines. 

• Customers pay very slowly: Running data centers costs a lot of daily cash, but the company's customers take a 
very long time to pay their bills. This makes it really hard for them to manage their daily expenses and working 
capital. 

• Their credit score dropped: The company's credit rating got downgraded by rating agencies in the past. Be-
cause of this, it will be harder for them to get new loans, or banks will make them pay much higher interest. 

Too much dependency on electricity, leased places, and public protests 

• Need electricity and water non-stop: The data centers must run all day and night. They need a massive amount 
of power and water to keep the servers cool. If there is a power cut or system failure, their servers will shut 
down, and they might have to pay penalties to angry customers. 

• They do not own their buildings: Almost all the data centers are on rented land or run under agreements with 
STPI. If these landlords cancel the contracts or ESDS cannot renew them, they will have to move everything, 
which is super expensive and will stop their services. 

• Local people are protesting: In some places, local residents and activists are protesting against new data cen-
ters because they use too much water and strain the local electricity grid. This can delay or stop them from 
building new centers. 

Legal cases, late taxes, and staff leaving 

• Lawsuit by ex-employee: The company has some pending court cases. The biggest one is from a former em-
ployee who says they promised him a share of the company and is demanding a lot of money. 

• Delay in tax payments: In the past, they were late in paying taxes like TDS and GST. If they are late again, the 
tax department can punish them with big fines or take legal action. 

• IT staff leaving too fast: It is very hard for them to find and keep smart computer engineers and IT experts. A lot 
of their employees leave the company every year, which makes their work slow and forces them to spend too 
much money training new staff. They have earned revenue from government and quasi-government clients and 
private sector clients that assist in the execution of government IT projects. Therefore, any changes in relevant 
government policies or budgetary allocations, could adversely affect their ability to retain business from gov-
ernment and quasi-government entities, or from third parties who work with government entities. 
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*P/E & P/B ratio based on closing market price as of August 25th 2026,at the upper price band of IPO, financial details consoli-
dated audited results as of FY26. 

Source: RHP  
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PEER COMPARISON 

Name of the company 

Revenue from 
Operations(in 

cr) 

Face Value 
(Rs per 
share) 

EPS 

(in Rs) 
NAV (Per 
share Rs) 

RoE (%) P/E* P/B* 

ESDS Software Solution 
Limited 

472.21 1 12.03 52.66 22.85 35.66 8.15 

E2E Networks Limited 245.58 1 -0.78 81.97 -0.92 NA 7.28 
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The client should not regard the inclusion of the projections and forecasts described herein as a representation or warranty by CBSL For these reasons; The 
client should only consider the projections and forecasts described in the research reports after carefully evaluating all of the information in the report, includ-
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The research report is strictly confidential and is being furnished to client solely for client’s information, may not be distributed to the press or other media 
and may not be reproduced or redistributed to any other person. The opinions and projections expressed herein are entirely based on certain assumptions & 
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or circulation in any manner whatsoever and any unauthorized reading, dissemination, distribution or copying of this communication is prohibited unless 
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by Securities and Exchange Board of India (SEBI) before investing in Securities Market. Please remember that investment in stock market is subject to market 
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